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G. M. Truck / Announces _ 
Remanufactured Engine 
Service to Truck Owners 
Units to Be Completely Rebuilt at Factory and Spare| TIRE SHIPMENTS 


Power Plants 


Supplied to 


Operators 


ry 
D ; 


or major repairs, saving truck 


fROIT, Dec. 11.—Completely remanufactured engines 
as replacements for truck engines needing overhauls 


operators costly time through 


loss of time, feature a plan just inaugurated by the General 


Ponti 


Motors Truck C ompany, 


BUICK CANADIAN 
BODIES TO BE MADE 
IN ONTARIO PLANT 


Oshawa, Ont. Dec. 11.—That all 


tured in the United States, will 


now be manufactured in the Osha- 
wa, Ont., plant, was the announce- 
ment made by H. A. Brown, vice- 
president and general manager of 
General Motors of Canada. 

The company’s action in this re- 
spect is the result of government 
regulations regarding the importa- 
tion of Body sheet metal. The build- 
ing of bodies is a considerable fac- 
tor in the employment situation at | 
the local plant and it is expected 
that a number of former employees 









will be, called in. Plant activity 
will be further increased as a result 
of the introduction of the 1932 
Chevrolet to the public 


ANGELL REPORTS 
CONTINENTAL IN. | 
STRONG POSITION | 


Detroit, Mich., Dec. 11.—W. R. 
Angell, president of Continental 
Motors Corporation, was the prin- 
cipal speaker at the dinner meet- 
ing of the sales division of the or- 
ganization, and referred particular- 
ly to the sound financial position of 
the corporation, the economies in 
operation effected during the year, 
improvements effected in the design 
. and manufacture of engines, and 
the spirit of co-operation and good 
will cxisting between the corpora- 
tion and its customers, The occa- 
sion was the quarterly meeting of 
the sales representatives. 

At this same dinner, L. T. Kanitz, 
general sales manager, announced | 
the appointment of Ray A. Long as 
assistant gencral sales manager. 









—— 


ac, Mich. 

Through operation 
any General Motors truck owner 
can now order through any Gen- 
eral Motors truck branch, distribu- 
tor or dealer a remanufactured en- 
gine to replace the motor in his 
truck, with the result that the truck | 
need be kept out of service only | 


of this plan} 


the few hours necessary to remove | se 


the old engine and install the re- 


at night if desired. 


Engines returned to the factory | increase of 1.7 per cent. over 
ak san es ae ane ptember, but 15.3 per cent. below 
ae iis oe eae >| October 31, 1930. 
which there may exist a doubt as to The actual figures are as follows: 
their wearing properties are imme- i ont va 
diately discarded. All other parts on Shipments 
are cleaned and inspected carefully.| October. 1931 .......-.-. 2,851,653 
Then, should they show any sign | September, 1931 SaeneeS ae ee 
of fracture, failure or wear beyond October, 1930 ............ 3,499,300 | 
reconditioning, they, too, are sent} : Production | 
to the scrap heap. Cobemer, BOGE ..ccccecasess 2,973,755 


Cylinder 
| bearings 


blocks are 
are 


rebored, 


replaced and_ line 


reamed, and connecting rods rebab- | 


bitted and aligned, making 
the guarantee of efficiency. 

These parts then enter an engine 
assembly line in exactly the 
| Manner 


certain 


to faulty workmanship or material, 
is Shown up under this dynamometer 
test, making certain that the reman- 
ufactured engine is in perfect con- 
dition. 


ALLIS-CHALMERS ORDERS 
SHOW FAVORABLE GAIN 


Milwaukee, Wis., Dec. 11—For the 
Second time this year the Allis- 
Chalmers Company unfilled order 
totals are more favorable. As of 
November 30, the company reported 
it had business on its books of $8,- 
229,000, 
reported for the previous month on 
October 31. The gain was 
in excess of $100,000 
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Late News Flashes 


Detroit, Dec. 11.—The ap) 


sales manager of the Chrysler 


ointment of 
Detroit Company, 


as compared with $8,101,000 | 


a little | 


“Whit; Whictr’can be done } 


malin) 


same | 
as an entirely new engine, | 


‘CHRYSLER PLANS 


with all necessary new parts, such | 
;} aS pistons, rings, valves, etc. 

| Each remanufactured engine is 
then dynamometer tested for sev-| 
}eral hours, or sufficiently to prove | 
}its efficiency. Possible failure, due} 


1931 





\N.E. A. -N.S. Fis Members Hlated 
At Success of Joint Exhibition 


IN OCTOBER BELOW 
MONTH, YEAR AGO 


New York, Dec, 11.—Shipments of 
pneumatic casings for the month of 
October amounted to 2,851,653 cas- 
ings, a decrease of 27.5 per cent. 
under September this year, as com- 
pared with the average seasonal de- 
| erease of 13.1 per cent., and 18.5 be- 
| low. October, 1930, according to sta- 
| tistics released by the Rubber Man- 

ufacturers Association, Inc., today. 

This organization reports produc- 

tion of pneumatic casings for Octo- 

| ber to be 2,973,755 units, a decrease 
f 6.2 per cent., as compared with 
ptember this year and 17 per cent 
below. October a year ago. 

Pneumatic casings on hand Octo- 
| ber 31 amounted to 8,300,065 units, 


September, 1931 3,171,969 
| October, 1930 3,582,416 
| Inventory 
| October, 1931 ......0.....- 8,300,065 
| September, 1931 ........ 8,158,453 | 
| October, 1930 9,802,687 | 


‘ Seoaias Attendance and Practical Business Session 
Result in Better Outlook for 
~ Coming Year 


TLANTIC CITY, N. J., Dec. 11.—The final meeting of 

the Motor and Equipment Wholesalers Association, 
which is scheduled for tomorrow morning, will mark the 
end of one of the most successful conventions and shows on 
record, which was held under the joint auspices of the 
National Standard Parts Association and the Motor and 
Equipment Association here this week. The exhibit will close 
officially tomorrow afternoon. 


FLOATING POWER 
PLYMOUTH SALES 
INCREASE 45.4% 


Detroit, Mich., Dec. 11.—Factual | 
|}evidence of the success of the new 
| Floating Power Plymouth is seen in 
reports which show shipments to 
| Chrysler, Dodge and De Soto deal-| 
|ers the first ten months of this 
| year were 45.4 per cent, greater chan} 


This year’s meeting has been an 
outstanding success from the point 
of attendance and in creating a 
generally better understanding be- 
tween the manufacturers of replace- 
ment parts, shop equipment and ac- 
cessories, and their jobbers. During 
the week the reorganization of the 
Motor and Equipment Association 
into the Motor and Equipment 
Manufacturers’ Association and the 
Motor and Equipment Wholesalers’ 
Association has been completed, 
New officers for the wholesalers’ as- 
sociation were elected yesterday, 
while the manufacturers elected 





shipments during the same period] their officers on Monday afternoon, 
in 1930, it was stated by H. G.| The annual banquet of the com- 
| Moock, general sales manager of the! bined organization last night 
| Plymouth Motor Corporation. brought together some three hun« 

“For the ten months Plymouth} dred manufacturers and _ whole- 
shipped 102,110 cars, as against 70,-| salers. Speech making was tabooed 
207 for 1930. In other words, Plym-| and the only speaker of the evening 
outh did 145.4 per cent. of its com- | was a professional humorist This 
parative 1930 business, as contrasted} provided opportunity for the whole- 
with 73.3 per cent. for the industry] salers and manufacturers to get to- 
iat large,” Mr. Moock said. | gether on questions facing both di- 
| “Registration figures available to} visions in a more or less informal 
|October 1 only also afford proof of} discussion. 


| 


TO OPEN FLORIDA | 
SALON ON JAN. 1 


Detroit, Dec. 11.-Members of the | 
automobile public who spend the 
winter in Florida will find Chrysler 
Motors’ products displayed at Miami 
Beach with the same beauty of set- 
ting which distinguishes the Chrys- 


| 
| 


| by 


ler salon in the Chrysler Building, 
New York. 
The Miami Beach salon, exhibit- | 


ing the Chrysler Six, Eight and Im- | 


perial Eight; Dodge, De Soto and 
Plymouth motor cars, will open Jan- 
uary 1 in a smartly furnished build- 
ing at Lincoln Road@ and Meridian | 
Avenue, 

It will be under the supervision 
of W. F. Chamberlain, who has 
managed the salon in other years. 
W. T. Wright, director of the New 
York salon, will work with Mr. 
Chamberlain during the February 





J. E. Bayne as) 
local dis-| 


tributing organizatien for Chrysler and Plymouth cars, is | 


announced today by S. D. 


* * 


Detroit, Dec. 11.—The Car 


Briggs, president. 


Pa 


roll-Thomson Company, 539- 


563 East Long St., well known distributing organization in 
central Ohio, has become Dodge and Plymouth dealer for'| 


Columbus and surrounding t 
eral sales manager of the Dod 
nounced today. 


x a: 


erritory, A. vanDerZee, gen- 
ge Brothers Cor poration, an-| 


* 


Baltimore, Md., Dec. i1.—The show committee in charge 


of the Baltimore dealers’ 


show, 


January 23-30, has an- 


nounced plans to give away every day during the exhibition 


seven new automobiles as door prizes. 


| 
} 
| 
| 





and March peak of the season 


AUTOMOTIVE EXPORTS 
AND IMPORTS OFF | 
DURING OCTOBER 


Washington, Dec, 11.—The value 
| of total automotive products export- 
ed from the United States during the 
month of October amounted to 
$9,178,196, a decrease of $769,104, or 
7.7 per cent., from the September 
| total. This figure was 41.6 per cent. 
under October, 1930. 

Truck shipments, however, were 
decidedly improved in the class “1 
ton and not over 1% tons,” and the 


lits August 


| ager; 


National Standard Parts As- 
sociation for the first time this year 
held all its business sessions dur- 
ing the week preceding the open- 
ing of the exhibit in the Auditorium 
and the success of this plan may 
cause its adoption at future con- 
ventions and shows. Due to this, 


the astounding reception accorded The 
the car which introduced vibration- 
less engine mountings to the auto- 
mobile world. Plymouth increased 
and September business 
more than 280 per cent., while 
the average for all manufacturers 
was 74.1 per cent. 





“The outstanding success of the} members of the Parts Association 
! 
(Continued on Page 5) (Continued on Page 5) 


Dodg e Executives Meet 
With New York Dealers 





EW YORK, Dec. 11.—The L 4dge,showed a distinctly optimistic feel- 

Brothers flying squadron of ex-|ing. He mentioned also that in 
ecutives arrived in New York yester-|every distributing cente: that the 
day for a conference with Dodge |party visited the meeting was fol- 
ldealers in the metropolitan terri-|lowed by a very satisfactory rise in 
ltory. The party included K. T. Kel- | sales. After the Atlanta meeting 
\ler, president and general manager; | ™ore than 160 orders were regis- 
| A. yanDerZee, general sales man-|tered, which ls an excellent showing 


in view of general conditions in that 
center, so largely taken up with 
cotton growing. 


ager; W. S. Graves, truck sales man- 
J. W. Hutchins, director of | 
Plymouth sales; F. N. Sim, director | 








group total exceeded the September 


(Continued on Page 5) 





lof advertising; W. R. Bamford, as-| Referring to a painstaking analy~ 
sistant director of service; W. J.| S/S made recently by Dodge Brothers 
'Case, New York regional manager;| Statistical department of the oc- 
30b Welfers of Advertisers, Inc., and| Ctpational groups who purchased 
A. M. Corrigan, also of Advertisers.) Dodge products during a_ recent 
si ae r tm the miact| month, Mr. van DerZee pointed 
The official group is in the midst lout that the analysis showed that 
of an extensive trip, meeting Dodge | thirty-five out of fifty of these 
dealers in many sections. It has| ,.ouns; pought more during this 
just come back from the South. | particular month than they did in 
Mr. vanDerZee told representa | one of the largest months reported 
tives of the press that he found | },, Dodge Brothers in the boom 
conditions in most sections of the} year of the industry, 1929 
South very much oetter than he|° “This actual count therefore, 
| had hoped. The farmers have boun- | makes possible the statement that 
tiful crops, and while prices are be ad, | | the silver lining which American 
nevertheless cotton growers and business has been so anxiously 
other agricultural operators will ave] awaiting is really becoming visible.” 
some money in hand, and are feel- Dodge Brothers’ saies program 
ing hopeful. He says that almost 


every section of the South visited (Continued on Page 5) 








2 
SPARTON OFFICIAL 
SEES TRADE UPTURN 
ALREADY UNDER WAY 


Jackson, Mich., Dec. 11.—‘“Busi- 
ness now appears definitely to be on 
the upgrade,” said an official of | 
Sparks-Withington today, “and we | 
are preparing our Sparton factories 
to care for increased demands, Al- 
though we have been hopefully op- 
timistic the last two years or more, 
now, for the first time, most signs 
point to bettering conditions, 

“Our company has just completed 
a survey of the automobile industry, 
which included its allied outlets, and 
took us through Michigan, Illinois, 
Wisconsin, Indiana, Ohio, New York, 
Pennsylvania and Maryland. We 
found an undercurrent of optimism 
among car manufacturers, based 
upon factual] trends, greater than at 
any time in the past thirty months. 
A close study of conditions reveals 


along the automotive front. Manu- 
facturers, as a whole, are going into 
production with working forces 
much increased, so that the up 
curve should be gratifying during 
December, January and February.” 


OAKLAND-PONTIAC 
ENDS CONVENTION 
FOR THREE ZONES 


Dec. 11.—Ninety 
managers, district representatives, 
school and service instructors of the 
Buffalo, Pittsburgh, Cleveland and 
Pontiac sales zones of the Oakland 
Motor Car Company concluded a 
three day convention here Wednes- 
day. 

The meeting was called to ex- 
plain sales plans and policies which 
will be inaugurated when the new 
models are announced, Service men 
were given instruction in develop- 
ments which are being incorporated 


Pontiac, zone 


; underlying technical conditions 

ee thie an _ in the new models. W. R. Huber 
“Numerous new models, with sen- | . a manager, = = 
sational mechanical improvements| =: Riley. contac sone Manager, 
will be shown this fali and| Were in charge of the convention. 
the first of the vear  that|A short inspection trip through the 
will make current models at Pontiac plant of the Ookland Motor 
Jeast two years out of date, Never|C4a" Company was made by the 
group. The meetings are part of 


have we seen so many new features. 
These include ease of driving, shift- 
ing, mechanical control riding com- 
fort, free wheeling, starting devices 
superchargers, etc. In my opinion, 
there never have been so many out- 
standing automotive improvements. 
Body designs, while not radically 
different, offer pleasing streamline 
effects, with lower centers of 
gravity. 

“Our survey shows us much back- 
ing up of replacement sales, which 
will stimulate new car sales very 


the nationwide sales plans, in which 
representatives will be called in to 
central locations for explanation of 
the coming campaign, Meetings are 
scheduled for New York, Chicago, 
St. Louis and Oakland, Cal. 





BUSES REPLACE TROLLEYS 

Westfield, Mass., Dec. 11.—Buses 
will supplant trolleys on the Spring- 
field-Westfield line of the Spring- 
field Street Railway Company start- 
ing Sunday, December 20, according 


soon. A study along the automobile| to Herbert M. Flanders, general 
rows of many cities reveals few cars|; manager of the company. Four 
in show windows, which indicates} thirty-eight-passenger buses have 
low inventories. Further observa-| been purchased for operation of the 
tions, in used car stores and lots,| line. Permits and licenses were 
show only an average supply of out-|secured from Springfield, West 


Springfield and Westfield, and from 
the Public Utilities Commission sev- 
eral weeks ago, but the line has not 
been put into operation, due to de- 
lays in conditioning the buses. 


moded cars, so that dealers will be 
in the best possible position to make 
trades on the new models. All of 
this is most healthy. 

“There is renewed activity all 





This year .. Wise 
dealers are pushing 


PINES 


the " WANTERFRONT 


... every sale makes them $6 profit 





INES WINTERFRONT is an 
yen selling, big proht item that 
their customers wantand need. An 
item that makes the dealer $6 
profit in 10 minutes. Not a nov- 
elty accessory that may or may not 
sell Buta proved necessity withan 
established demand everywhere. 


Low prices make sales easier 


At only $15 for small cars; $20 
for Jarge cars, the Pines Winter- 
front is the season’s real bargain 
in motor protection. At this low 
price a car owner cannot afford to 
risk cold weather dangers when 
this automatic motor and radiator 
protection provides motor insur- 





ance far beyond its original cost. 

An assortment of real sales am- 
munition has been prepared to 
help you~and is available through 


FUEMER- 


A New Profit-Maker for Dealers 


Here's the new device —the Pines Universal 
Fuemer— the only device that instantly starts 
cold motors! It fits all model cars and motors 
and can be installed in a jiffy. Used as stand- 
ard equipment by three fine car manufac- 
turers. Not merely an accessory, buta NECES 
SITY. Ask your Pines distributor for full 
details. 


your Pines distributor. Getintouch 
with him at once. Write, phone or 
wire him your order at once. 


PINES WINTERFRONT 
‘ COMPANY 
1151 North Cicero Ave., Chicago 
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GEORGIA TIGHTENS 
BUS REGULATIONS 


Atlanta, Ga., Dec. 11 (UTPS).— 
More stringent regulations, particu- 
\Jarly as affect drivers of motor buses 
and trucks in Georgia, have just 


been put in force by the Georgia 
Public Service Commission “for the 
good of the traveling public.” 


can be employed as a driver who is 
under 18 years of age, and every 
driver must present a physician's 
certificate as to his good mental 
and physical health. He must be 
“of good moral character” and sat- 
isfy the commission of his ability to 
drive a truck or bus. 

On the road, no bus driver may 
work for more than ten consecutive 
hours. He must not use narcotics, 
intoxicating liquors or even tobacco 
while he is on duty. He must have 
with him at all times a copy of the 
commission's rules and regulations 
and must be reasonably familiar 
with them before he is allowed to 





operate. 
Last, but not least, he must not 
“hold unnecessary conversation” 


with passengers while engaged in 
driving his bus. 

Bus and truck drivers, under the 
new regulations, must not pass other 
vehicles on marked curves, and must 
give the right-of-way to vehicles 
which give the proper alarm. In this 
way, it is believed, “road-hogging” 
by bus and truck operators will be 
prevented. 

Passenger buses must carry three 
green lights across the front, and 
motor freight trucks two green 
lights and one red one, to distin- 
guish them at night. They must 
also carry lights to show the length 
and width of the bus or truck. And 
a red kerosene lantern, to be used in 
case of breakdown, to indicate the 
danger line to other vehicles. 

And operators of freight trucks 
are not allowed to carry passengers, 
either free or for hire. 

The new regulations are designed, 
according to Chairman James A. 
Perry, to strengthen weaknesses 
found in the first set of regulations 
adopted. 


TRUCK REGULATION FIGHT 
GIVEN INDIANA IMPETUS 


Indianapolis, Ind., Dec. 11.—Fur- 
ther trouble for the trucking indus- 
try was foreseen in the action of 
the North Side Federation of Clubs, 
which announced plans to carry the 
fight for truck and bus regulation 
to the state Legislature and to Con- 
gress. Organization of a committee 
to appear before the next session of 
the Legisfature in 1933 was voted 
by the federation delegates, who 
contended trucking operators do not 
bear their share of upkeep of public 
highways. 

This action, which followed closely 
the declaration of warfare against 
truckmen by the Indiana Public 
Service Commission, authorizing the 
traffic committee chairman to bring 
pressure upon the state’s congress- 
men and senators to seek legislation 
placing interstate truck and bus 
operation under the jurisdicton of 
the Interstate Commerce Commis- 
sion. 


LUDLUM STEEL OUTPUT 
UP; MANY MEN ADDED 


Dunkirk, N. Y., Dec. 11.—Preduc- 
tion schedules and employment at 
the local plant of the Ludlum Steel 
Company have been materially in- 
creased during the current year, es- 
pecially during the fourth quarter. 
in line with the general improved 
tone of steel production throughout 
the industry. 

The decision made several months 
ago to concentrate certain manu- 
facturing activities at Dunkirk, 
rather than at the plant in Water- 
vliet, N. Y., has been an important 
factor in stabilizing and augmenting 
employment here. Further improve- 
ment in business is anticipated dur- 
ing the coming quarter with the 
automobile manufacturers in quan- 
tity production of new models. 


GARRETT MOTOR CO. IN NEW 
QUARTERS AT PIEDMONT, ALA, 
Piedmont, Ala., Dec. 11 (UTPS).— 
The Garrett Motor Company, Ford 
dealer, has moved into to the new 
home recently completed. 


Under the new regulations no one 











SPARKS from [ JETROIT 


We Look Willys - Overland 
Over 





Harry B. Harper Back Home 


John N. Willys Drops In 


* * 


Hobnobbing at Defiance 
Spark Plug 


* * - 


Chris, Sinsabaugh—Detroit Editor 


r ai 


beat Wednesday and 

Toledo, to be exact. 
“Our Silver Anniversary Is Your Golden Opportunity,” 
banner in the big auditorium at the Willys-Overland plant, 
apprised us of the approach of a birthday. It seems only 
yesterday that John N. Willys, taking advantage of the 
Pope-Toledo Company going out of business, slipped over 
from Indianapolis and put his own sign above the door of 
what was at that time one of the most pretentious in the 
automobile industry. Since then the mention of Toledo has 
been synomous with Willys-Overland. We Paul Prys who 
came from the press review of the 1932 line ran into a tea 
party. Some two hundred and fifty distributors were there 
ahead of us to put the microscope on Chief Engineer A. J. 
Baker’s offerings and to discuss next year’s sales plans with 
Harry B. Harper, vice-president in charge of sales. Next 
week 1,000 dealers come. 
7 




















NOTHER anniversary and another preview, that’s the 
twin-sleeve combination that took me off the Detroit 
led me to a far-off country—Ohio; 


* * 


F course, we cannot tell you about the new line new. 

That’s being saved for show time, so we'll build the 
column on the distributors’ meeting, which was unusual 
because of two things: the unexpected visit of John N. Willys 
himself and the homecoming welcome given Harry Harper. 
Our minister to Poland, on a vacation, could not resist the 
temptation to pop in on the distributors and talk shop, just 
as he did in the old days. 

The vice-president in charge of sales insists that 
H. B. H. means “Harper back home,” and that’s just what it 
was. Fourteen years ago come New Year’s, he slipped out 
of the plant and this distributors’ meeting marked his 
official return to the fold. And he was given the glad hand 
en masse. The occasion also marked the return of another 
wanderer, William E. Betts, whose portfolio is Warked 
“sales promotion manager.” Betts started with W. O. and 
Harper fifteen years ago; followed his chief to Philadelphia 
when the latter took over one of his own franchises; served 
with Oldsmobile in sales promotion; as manager of Stude- 
baker’s Cleveland branch; as Studebaker advertising and 
sales promotion manager, and just now back from Los 
Angeles, where he was Studebaker regional manager. 

* * - 
N between the preview and the W. O. dinner in the 
evening our own Bill Cotten from Chicago conducted 
the conductor to Defiance Spark Plugs, Inc., where we 
listened to Paul Austin, who told of the wonderful progress 
this company has made in the three years of its existence. 
We were impressed with the evidence of progressiveness we 
discovered: the cardboard ferrule originated for the pro- 
tection of the plug’s threads, electrodes and gaps; the 
cellophane wrapper for the plug cartons and the spark plug 
tester which tells without any guessing if a replacement is 
necessary. It’s a unique device which permits the up-to-date 
garage man to give his customers a free service and which 
often produces new business. 
* 
ROM Austin, too, we learned of the recent appointment 

of Earl A. Keller as chief engineer, succeeding’ J. G. 
Dailey, who becomes chief ceramic engineer. Both men have 
grown up with the business. 

When we write our bread and butter letter to our 
Toledo hosts we are not going to forget to mention the 
courtesy of Al Klewer, vice-president in charge of engineer- 
ing, who sent us back to Detroit in a company car. 


* * 








Manufacturing Company, which was 
taken over by National Carbon. 

In his new work Mr. Williams will 
be concerned with P. R. Mallory & 
Co. and its subsidiaries, Elkon, 
Inc.; Knapp Electric Company and 


WILLIAMS GEN. MANAGER 
OF MALLORY ELECTRIC 


New York, Dec. 11.—Fred D. Will- 











iams has been elected vice-president 
and general manager of P. R. Mal- 
lory & Co. of New York and In- 
dianapolis, it was unnounced today. 
Mr. Williams has severed his con- 
nection with the National Carbon 


Company, for which organization he 
has been manager of Eveready Ray- 
theon Tube division, and prior to 
that vice-president of the Raytheon 


Yaxley Manufacturing Company. 
One of the principal Elkon products 
is Elkonite, a copper tungsten alloy 
having wide application, particularly 
in the welding industry. Also the 
Mallory company is one of the larg- 
est suppliers of contacts for ignition 
and relay applications, besides be- 
ing a pioneer in dry electrolytic con- 
densers, which it markets under the 
trade name Elkon, 














Going After 


Elmer Reinhart of Oak. 
land-Pontiac Organiza- 
tion Getting Profits With 


Owner List of About. 


12,000 


ITH an owner list ranging 

tween 11,000 and 17,000 drivers 
of Oakland-Pontiac 
and Wayne county, Elmer Reinhart, 
general service manager of the Oak- 
Detroit 
has under way a campaign to cash 


be- 


land- Pontiac organization, 


in on the service work on these cars. 
He is getting results and profits. 
Notwithstanding the fact 
nine other dealers in the city, 
ciates under the main operation 


also out after business for the shops, 
Reinhart’s operations do not conflict 
with the work of these dealers. His 
aperations are independent in every 
respect. 

Reinhart is a follower of hard and 
steadfast rules, and, when address- 
ing his shop crew and placing before 
them the service increase plan 
which the entire organization will 
follow, his instructions had a cer- 
tain drive and meaning that denoted 
business. His tactics for the cam- 
paign were tempered with the pos- 
sibilities of each man jn the shop 
earning more money than ever be- 
fore. The plan has already meant 
increased earnings for his shop and ' 
for the men. Practically every man | 
in the shop had a check for his ef- | 
forts in bringing business into the 
shop 

Before placing the plan in the 
hands of his men, Reinhart sharp- 
ened his pencil and did some figur- | 
ing. His method of establishing the 
service potential was unique, and | 
displayed not only study, but fore- 
thought and foresight as well. He 
Says that taking the average ex- 
pense on an automobile over a pe-| 
riod of years, the service work on} 
12,000 cars at least one year old, | 
should develop a total of nearly a} 
million dollars’ worth of service | 
work. He says that $50 per year is 
a fair average on parts and extras, 
not counting accessories. But Rein- | 
hart is not kidding himself, for he 
has discounted the above figures | 
and put himself down on bed rock. 
He has discounted his totals because | 
of the physical impossibility to get 
every owner into the shops, and in- 
stead, has laid his plans to handle 
as many pay jobs as his men can 
bring in—these pay jobs to be from 
owners who have never been in the 
service shop, or those who haven't 
been in for at least ninety days. He 
uses the personal contact system, 
using the men of the shop to con- 
tact with owners whose names he 
hands to his men weekly. Reinhart 
knows now after a month of active} 
work along this line that service 
volume can be increased, and that 
a list of car owners, no matter haw | 
small or big it may be, is a gold 
mine for a dealer, and should be 
worked intensively to — a 
fixed income for a dealer 

_ Reinhart is a veteran service man- | 


that 
asso- 


are 





cars in Detroit | 


| Lubeck, 
|factory sales organization, 
|getting facts and details of results| 
| from 
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‘Service 





ager. 


Not only that, but he has held 


other service honors as well, for last 
year he held the job of president of 


the Service Managers’ Association of | 
{the Detroit Automobile Dealers’ As- 
He handled that job like 
finishing 
The associa- | 


sociation. 
a regular top 
everything he started. 


sergeant, 


tion gained much by his leadership. 


During the time that the account| 
in Detroit was handled by the Rich- | 


ards-Oakland organization and giv-| 


ing competition a run for its money, 


Reinhart handled the service so wel | 


that many sales were due to his; 
Service activities, with the result | 
that when the business vas taken 


over by the Oakland organization as 


a retail branch Reinhart 


the service reins without any inter- | 
ruption to the general service ac-}| 
tivity 

Reinhart is a student of service. 


His own words tell the story, for he 
Says: “I have read everv article or| 
story On service that ever appeared | 
in the Automotive Daily News, 

have read and saved every editorial | 
in which the staff writers of the} 
A. D. N. have pointed out the value 


of service from the standpoint of a 
dealer staying in business if he gives 
right | 
adopting | 
after 


value the 


and 


dollar-for-dollar 
kind of service, 
the A. D. N. idea of going 
business. To that I have added a 
phrase which I borrowed from an- 
other source that of 
where it is invited 
well treated.’ Early 
also began noticing the 


in 
also 


and will stay if 
this summer 


number ol 


‘Business will go 


was given | 


I} 


I} 


dealers who were adopting the serv- | 


ice increase plan devised by E. M. 
formerly of the 


and after 


dealers using that plan, I 
started to increase our service op- 
erations, with the result that in the 


llast thizty days we have been suc- 


owners, 
been in 


cessful in getting in 
many of whom have 
our place. 

“Service is an 
business,” continued Reinhart. 
reason why so many dealers lose out 


many 
never 


understandable 


on service is not only because they | 


fail to go after it, but the average 


dealer fails to realize that in order | 


to give proper service they must be 
| equipped to give service. Car owners 
today want action. The highly de- 


| veloped service stations of the tire 


and oil companies get business be- 
cause every known piece of equip- 
ment which will permit quick service 


| has been adopted by these organiza- 


The car owner drives in and 
is out in short time. Therefore, the 
dealer who wants to get service 
business and the profits that go 
with it must equip himsel’ similarly 
or go out of the business. There is 
no use in adopting any plan to in- 
crease service work unless you can 
take care of it when it comes in. 
You must have trained men and the 
right kind of tools and equipment. 


“There has been a lot of com- 
ment about the alley garage. Well, 
that is the dealer's own fault. If 
the dealer will take time to stir 
around and study why the alley 


tions. 


| garage gets business the deaier will 


find out that, even though the gar- 
age man _has only a few tools, he 


iis hiesliaie wail Lubrication 








1939 Chev. Coach ... $365 


1710 Maim St. 


cttow Cochrane or 


ABSOLUTELY FREE 1932 MARKERS 


5600 Miles Lubrication Service 
4-DAY SPECIAL -4 


1928 Essex Coach ... 


1930 Chev. Sedan ...' 430 | 1931 Oakl. Conv. Cpe. 765 | 1928 Star Sedan .... 115 
1928 Pontiac Conch . 235 | 1927 Chrysler Coupe. 115 | 1929 Chev. Coupe .. 265 

Nesh Sedan ... 265 | 1930 Ford Spt. Rdst.. 315 | 1928 Chev, Spt. Cpe.. 275 
1927 Chev, Sedan .. 90 | 1928 Chev. Coupe .. 180 | 1929 Ford Spt. Cpe... 260 
1928 Nash Sedan ... 235 | 1930 Ford Coach ... 350 | 1929 Ford Coupe ... 240 


LOW DOWN PAYMENTS—BALANCE WEEKLY OR MONTHLY 
DON’T CONFUSE US WITH OTHER DEALERS 


Cochrane 
CHEVROLET CO. 















$ 85 | 1930 Chev, Spt. Rdst.. $340 













1716 Main st 





FREE markers and 5,000 miles lubrication service were offered by the 
Ceekrane Chevrolet Company, Bridgeport, Cenn., in this advertise- 
ment used in classified disvlay space 
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SERVICE TALKS 





Facts Facts 


“Service as You Need It” 
By 


Automobile Sales Co, 


95-101 LIBERTY ST, 
By 


Men with more than 20 years’ 
experience selling, servicing 
and distributing Ford products. 


By 


0. H. Flore F. lL. Lang 
Joz “Ford” Kosaiek 


The former Ford Motors Co. 
branch, oldest established Ford 
sales and service station in 
Springfield. 


We are not laying claim to the 
oldest dealership in New Eng- 
land, as that. belongs to 
“Jimmy Leahan of Stoughton, 
Mass., established in 1904.” 
But we can care for your Ford 
needs in the servicing of your 
present Ford car properly with 
our trained and experienced 
staff of workmen and up-to- 
date and motlern equipment. 


We carry a complete line of 
both New and Used Pleasure 
Cars and Trucks. Why not 
drive in for an appraisal of 
‘your present car? 


Our Moiteo 
“Service as You Need It” 


THE AUTOMOBILE SALES COM- 
PANY, Ford dealer of Springfield, 
Mass., uses this unique method of 
putting over its service talks 


gets business because, 
his hands, he has to hunt 
business and invite it in. He gen- 
erally calls on a few owners whom 
he knows and he 
but the point is that he is out in- 
viting customers to come in. 
“Therefore, jt looks to me that a 
change has to be made in the aver- 
age dealership, in that the service 
manager need no longer be the 
mechanical expert, but he should be 
the business getter. His job should 
be to get business coming in and 
he should be permitted to use tac- 
tics that will keep the owners in 
line and keep the customer happy 
and sold on the car. Our men help 
me in getting business. They teil 
a Simple little story and bring in 
the work. They profit thereby by 
the increased flow of work past 
their work space and also profit by 
the work that increases our volume. 
“I use every man in the shop on 
the contact plan. The men make 
ten contacts per week, which seg 
that we have a job cut out for us, 
but, as it pays good returns, we oe 


| developed a spirit of 100 per cent. 





co-operation in our shop. We, of 
course, follow all the plans suggest- 
ed by the factory, and we find that 
our work helps in carrying out the 
factory program, because the men, 
in contacting with the owner, even 
after factory literature is sent out, 
start talking the owners’ language 
or language that they both seem to 
understand.” 

Reinhart was asked about 
service complaints registered by 
owners at the time of contacting 
with them. His usual top-sergeant’'s 
smile broadened into a grin and, 
Straightening up, he exploded, “Say, 
that’s the best part of the program. 
Why, that’s just what we want to 
know. If we have owners sore about 
service and running around like a 
bunch of angry liens, we want to 
know it. We want to get them in 
and tame them and get them talk- 
ing for us instead of against the 
car. We have te lean backward 
sometimes and often it costs us 
money, but every dollar we send out 
that way comes back with interest. 
It sells cars for us.” 


Pays 





A) organized the replacements depart- 


with time on | 
up the | 


makes a living, | 


the | 
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Meet the Sales Chiefs 


the brake lining industry the 
initials “W. T. P.” have a very 
definite meaning, especially in 40,000 
Rusco service stations spread from 
coast to coast in the Unite’? States 
and Canada. They are the symbol 
| of Walter T. Palmer, for ten years 
| general manager of the replacements 
department of the Russell Manufac 
| turing Company, Middletown, Conn., 
|} maker of Rusco brake linings. And | 
|lnow “W. T. P.” has added to his 
responsibilities the managership of | 
|the equipment department, selling | 
/Rusco linings to automobile manu- 
facturers. 

Mr. Palmer was born in 
| Marietta, Ohio. After 
through the Marietta grammar and 
high schools, Mr. Palmer toox an 
engineering course at Carnegie [ech 
where he was captain of the fresh- 
man football team. 

Upon leaving colleg 
'for reinforced ‘concrete 
after which he became the first 
American advertising manager oi 
Lever Brothers, an old British soap 
manufacturer. During Mr. Palmer's 





| 


N 


1389, at 
passing 


e, he 


sold steel 
buildings, 





Commerce and other civic organiza- 


/advertising regime, Lifeboy soap WaS| tions in Middletown. His main ree- 

jfirmly established rcs the American) reation is golf and he belongs to @ 

market, and two new products, LUX! number of country clubs around 

'and Rinso, were successfu’ intrO- | Middletown 

duced. | Mr. Palmer has just completed the 
Coming to the Russell Manutac-| pbuilding of a beautiful home on a 

turing Company in 1921, Mr. Palmet large tract of land in the outskirts 


| of Middletown. 
ment and began the building ef a 


distributing organization which to-} 
day covers the entire North Ameri- 
;}can continent. He has divided the 
| United States into seven divisions 
'each under a division manager and} De Cozen Moter Company, Chrysler 
an assistant manager. To cover its| distributor, reports an increase in 
| rapidly growing list of traste outlets | business, as compared with the same 


DE COZEN REPORTS GAIN 
Newark, N. J., Dec. 11.—For the 
first eleven months of this year, 


Mr. Palmer has appointed approxi-!| period of a year ago, according to 
; mately 250 field representatives | Alfred De Cozen This increase does 

Mr. Palmer takes an active part | not include deliveries of the Plym- 
}in the of outh, it was pointed out. 


affairs of the Chamber 
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Kk ARE 
that 


thoroughly 


sold on the fact we can always 


expect the utmost cooperation from 
the entire Willys-Overland organiza- 
tion. They have always been fair to 
us and our customers, during our en- 
tire twelve-year relationship.” 

—MecConnell Motors Co. 


Baton Rouge, La. 


Write or wire for particulars of this 


profit-building franchise 


cesses testes egpeneeteaememtaneenenenenmmemene 


WILLYS-OVERLAND., Inc. 
TOLEDO, OHIO 


Willys-Overland, Ltd., Toronto, Canada 
WILLYS SIXES AND EIGSTS 


WILLYS-KNIGHTS 


WILLYS SIX TRUCKS 





4 









SSO — 


Automotive Daily News 


“Of, By and For the Entire Automotive Industry” 





by 


Except Sunday and Monda 
ATION, 


AUTOMOTIVE DAILY NEWS PUBLISHING CORPO: 
350 Hudson St.. New York, N . 


. J. Elder, President. H A. Tarantous, Vice-President 
a4 Entered as second-class matter August 27. 1925, at the 
New York N. Y¥., under the act of March 3, 1 


350 Hudson St., New York. N Y¥ Telephone CA nal 6-1000 
<A 

Member A. B. C. 
CIRCULATION DEPARTMENT 
Subscription Rates-—One year, $1200; two years $2000 for United States and Capada 


also Mexico, Cuba and Panama 
One Year $15.00: two veers, $26 00 


Published Every iy! 


Alexander Jonnston, Secretary 
post office at 





Mall subscriptions to 350 Hudson St. 


To Other Countries Single copies, 5 cents. 


SATURDAY, DECEMBER 12, 1931 


a 
ADVERTISING AND BUSINESS HEADQUARTERS 
350 Hudson 8t., New York, N. ¥. 


Harry A. Larentous, Business Manager 
anag - 27 Fisher Building, Detroit. Mich 

George M Slocum, Manager ctroit Sureau, 427 Fis E ; 
-3500. Willard R. Cotton, Western Manager, 333 North Michigan Ave.. 
ieee th. enone & 1 Hayes, New England Manager, Little Build- 


wone Andover 2400, Metz B 
on Blancnard Nichols & Coleman American Nationa) Bank Building 


Lincoln Building. Los Angeles, Cal.; 1037 Henry Building. Seattle 
advertising and business correspondence to 350 Hudson St., New 


hicagu i) 


ing. Boston. Mass; 
San Francisco Cal ; 
Wash Address ALI 


York city 
EDITORIAL DEPARTMENT 


350 Hudson St, New York. N. ¥ Telephone CA nal 6-1000 
Alexander Jchnston Editor William C. Callahan, News Editor. 


Statistical Department (registrations and specifications), P. J Robas, statistician: 
Engineering Department, A Benson Carleton, technical editor; Merchandising Depart- 


ent, Charlies S Zack, editor Art Department, John Bauerfeld, director. 
- Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Bullding. Detroit. Mich 


Telephone Trinity 2-3500 Contributing editor, John GC Wetmore 


Save the Railroads 


HILE people who earn their living from any branch 

of automotive activity might be considered as natur- 
ally indifferent to the condition of the railways, they will 
be extremely shortsighted if they assume any such attitude. 
Motor transport and rail carriers are both part of the 
nation’s transportation system. If one suffers, the other| 
feels the effect. The interest of each branch of transporta- 
tion activity lies in having both methods of moving passen- | 
gers and goods prosperous and healthy. 

When the railroads attempted to cure their own sick- 
ness by making motor truck and motor bus transport ill, we 
raised our voice in protest, and rightly. In the end the 
railroads would have found that by crippling the business 
of highway transport they had hurt their own. 

The causes of railway troubles lie deeper than competi- 
tion by bus, truck and passenger car. The railways have 
not been wholly guiltless in the matter. They are not alto- 
gether innocent bystanders, struck down by bricks flying in | 
a bolshevik riot. Many of them in the old days of selffish | 
profit taking poured water into their stock issues until they | 
could only hope to earn profits in times of utmost prosperity. | 

It was shortsighted action on the part of the railways 
which caused the imposition of restraints on their opera- 
tions, which have now become serious threats to their exist- | 
ence. By their own behavior they gave the always-ready 
legislators the excuse for jumping and fettering their com- | 








mercial liberty. | 

During the boom times that appear to have departed 
temporarily, the railways could get along carrying the 
impositions that have been placed upon them. But the 
depression has put another face on the situation. Just a 
few days ago the New York Central, one of the backbones 
of the railway system, passed a dividend for the first time 
in sixty-one years. The stock of this road, which sold in 
1929 above $250 a share, today is quoted at $25. When a} 
great railway system such as that of the New York Central 
falls into such times, what chance have weaker roads? 

The country as a whole cannot be indifferent to the 
condition of its railways. These railed carriers are the back- 
bone of our transportation system. Millions of people} 
depend on them for a living. The buying power of their 
employees is of vital importance to every business in the 
country. 
their present plight must be found as a foundation upon! 
which to build business revival. 

A financial analyst recently compared a nation indif- 
ferent to the condition of its railways to a man indifferent | 
to the fact that his arteries were hardening. 
apt comparison. The railways are major arteries of trade 
and commerce. They must be kept in good condition if the 
national body is to remain healthy. 

But again we call attention 


to the fact that stifling 


automotive transport is not the cure for railway depression. | 


Relaxing some of the restraints that have been placed on 
railroad activities is the obvious course. 


What we actually need is a leadership in the transpor-| 


tation field to co-ordinate the activities of all groups, so that 
every type of transport medium, rails, highway and water- 
way, may have a chance to share in a general prosperity. 
We have the greatest transportation system in the world, 
but childish restrictions and ignorant meddling by stupid 
politicians have reduced all forms of transport to a place 


where none of them can show profits necessary to continued | 


development. 


| \ J 


Edgewater Beach Hotel. 
| 11-14—Detroit, Mich American Road 
Builders Association, twenty-ninth 
convention and show 
14—New York City Society of Auto- 
motive Engineers, annual dinne: 


| 22-30—New 


Some method of extricating the railroads from| 


That is a very | 
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San Francisco Dealers 
Launch Attack on Railroad 


LAUNCHING a new and bitter 

campaign against the Southern | 
Pacific Railroad Company for its 
continued efforts to delay the im- 
mediate progress of the Golden Gate 
Bridge project, the Motor Car Deal- 
ers Association of San Francisco 
passed a _ scathing resolution of 
condemnation, in which the op- 
posing _ railroad interests were 
characterized as “public enemies” 
and in which all organizations 
favoring the bridge were called! 
upon to form a militant group to| 
safeguard the bridge project from | 
further attacks. 

Following the meeting, which was 
held at the St. Francis Yacht Club, 
President William L. Hughson of 
the Motor Car Dealers Association 
said: “Certainly the dealers will 
not feel inclined to continue giving 
the Southern Pacific company the 
heavy freight business which it has 
enjoyed in the past until this mat- 
ter is definitely settled. 

“The motor car dealers of San 
Francisco feel that the stand of the 
Southern Pacific company in delay- 
ing the immediate progress of the 
Golden Gate Bridge, when the proj- 
ect at this time would be of vital 
assistance in solving the the unem- 
ployment problem, is entirely un- 
warranted, especially since it is gen- 
erally conceded that the bridge! 
eventually will be built.” 

The hint of reprisal by Hughson 
was still further enlarged upon by 
W. A. Knuckey, chairman of the 
bridge committee of the motor car 
dealer group. Knuckey said: “We 
believe that this stand of the South- 
ern Pacific will unquestionably re- 
act in a great Joss of business for 


| COMING EVENTS _ | 


DECEMBER 

City, N. J Motor and 
Equipment Association and Nationa 
Standard Parts Association. Join‘ 
Trade Show. 

JANUARY 

9-16—New York City. Nationa! Automobile 
Chamber of Commerce. Nationa) 
Automobile Show 

?-16—San Francisco. 


7-12—Atlantio 





Annual Automobile 


Show, West Coast-San Francisco 
Moter Car Dealers Association. 
9-17—Los Angeles. Annual Automobile 


Show of the Los Angeles Motor Cer 
Dealers Association 

10-13--Chicago. National Whee! and Ri 
Association, annua) convention 


Pennsyivania Hotel 

16-18—Detroit, Mich. National Tire Deai- 
ers Association, annual meeting, 

16-23—Newark, N. J Newark Automobile 
Dealers’ Association's annual show 

16-23—Buffalu N. Y¥. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., 74th Regiment 
Armory 

17-23—Cincinnati, Automobile show of Cin- 


cinnati Automobile Dealers’ Asso- 
ciation 

16-23— Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, inc 

16-23—Omaha, Neb. Annual show, Qmaha 


Auto Traders Association 
18-23—Portland, Me, Annual Automobile 
Show 
18-23—Rochester, N. Y. 
bile Show, Rochester 
Dealers Association, Inc. 
25-28—Columbus, O. Annual 
Show, Columbus Automobile 
ers Company. Auditorium. 
York. Nationa! Motor 
Show, Grand Central Palace | 
23-30—Detroit. Mich. Annual show Con- 
vention Hall 
| 22-50-——-Baltimore. Annual Automobile Show 
23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication, } 
| 24-30-—Pittsburgh. Annual automobile shoe 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden | 
25-29-—Detroit, Mich. 


Anntial Automo- 
Automobile 





Automobile | 
Dea|- 


Boa! | 


tive Engineers, annua) meeting 
_. Bok Cadillac Hotel. 
30-Feb. 6—Cleveland. Annuai Automobile 


Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium 

i0-Feb. 6—Chicago, Ul Nationa! Automo 
bile Chamber of Commerce. Nationa! 
Automobile Show 

| 30-Feb. 6—Chicago, Ul. 

Hotel Drake 

| FEBRUARY 

| 4-6—Springfield, Ill. Annual Automobile 

| Show, Springfield Automobile Deal- 

| ers Association, State Arsenal 

6-13—St. Paul. Annual Automobile Show 
St. Pau’ Automobile Dealers. Inc. 

7-13—St. 
St 


Automobile Salon 


Louis. 
Louis Automobile Dealers 

ciation. New Mart Building. 
16-13—Trenton, N. J. Annual Automobile 


ASsso- 


Society of Automo- | 


Annual Automobile Show, | 





Show, Trenton Automobile Trade 
} Association 
| 13-20—Kansas City. Mo Annual) Auto- 
| mobile Show Kansas City Motu 
Car Dealers’ Association. Americar 
Royal Building 
| 13-40—Los Angeles, Cal. Automobile Salon 


Hotel Biltmore 
21—Peoria, I. Automobile Show 
March 5—San Francisco, Cal. Autemo- 
bile Salon Palace Hotel 


17- 
22- 


them. The past offers numerous 
instances in which private interests 
or groups have attempted to impede 
the progress of civilization’s needs 


|and have inevitably found this to be 


a short-sighted policy and one re- 
sulting only in failure to accomplish 
anything but delay and in the build- 
ing of a general feeling of ill will 
toward themselves 

“The attitude of the dealers is one 
of indignation that the Southern 
Pacific company, which in the past 
has enjoyed such a large volume of 
business from the motor car in- 
dustry, should thus persist in at- 
tempting to block a project so vital 
to the industry, to the city and to 
the solving of the present unem- 
ployment problem. It is the general 
attitude of the dealers that other 
shippers, too, will take a similar 
attitude.” 

The resolution passed by the deal- 
ers was arawn up as follows: 

“Whereas, it is a well-known fact 
that the Southern Pacific Railroad, 
the Southern Pacific-Golden Gate 
Ferries, Ltd., and the Northwestern 
Pacific Railroad are jointly con- 
ducting an aggressive campaig) 
which has for its object the post- 
ponement and ultimate defeat of 
the Golden Gate Bridge project, and 

“Whereas this campaign has al- 
ready cost the taxpayers of the dis- 
trict several hundreds of thousands 
of dollars in costly litigation, in de- 
lay and in the bond premium, and 

“Whereas this campaign has taken 
the form of misrepresentation, in- 
timidation, discouragement and 
places the Southern Pacific Rail- 
road, the Southern Pacific-Golden 
Gate Ferries, Ltd., and the North- 
western Pacific Railroad in the 
light of public enemies to public 
owned utilities approved by a vote 
of the people and against the ex- 
pressed will of the people, 

“Now, therefore, be it resolved that 
the Motor Car Dealers’ Association 
of San Francisco herewith demands 
that the Southern Pacific Railroad, 
the Southern Pacific-Golden Gate 
Ferries, Ltd., and the Northwestern 
Pacific Railroad immediately aban- 
don their campaign against 
Golden Gate Bridge and that Mar- 
velous Marin, Inc., take whatever 
steps are necessary to properly en- 
force this demand, and 

“Be it further resolved, that the 
Motor Car Dealers’ Association of 
San Francisco urge all organi- 
zations which have sponsored the 
Golden Gate Bridge to take steps 
to constitute a militant organization 
to safeguard the project from fur- 
ther attacks by the Southern Pacific 
Railroad, the Southern Pacific- 
Golden Gate Ferries, Ltd., and the 
Northwestern Pacific Railroad.” 

It has also been announced that 
Maurice Chevalier has been engaged 
by the dealers’ association as the 
entertainment feature of the San 
Francisco automobile show. 
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GRAHAM-PAIGE 
ASSETS 3 TIMES 
TTS LIABILITIES 


New York, Dec. 11.—In the De- 
cember 8, issue of Automotive Daily 
News a story reporting the Gra- 


ham-Paige financial position placed 
assets as about equal to liabilities. 
The facts of the case are that 
Graham-Page assets are better than 
three times larger than current lia- 
bilities. 

The correct statement should 
read:: “Current assets of the’ Gra- 
ham-Paige Corporation as of Sep- 
tember 30 consisted of $2,697,323 
cash; $724,334 drafts, and receiv- 
ables are $3,476,415; inventories 
totaled $6,898,072. against current 
liabilities of $2,244,022.” 


PROPOSE ALL HIGHWAY 
COSTS IN JERSEY BY 
MOTOR VEHICLE TAX 


Trenton, N. J., Dec. 11—A com- 
plete change in the public attitude 
toward the problem of roads and 
their drain upon the tax resources 
of the state is proposed in the Tax 
Survey Commission’s report on high- 
way services and costs, released to- 
day. 

Support of the entire highway 
system solely through motor vehi- 
cle revenues and gasoline taxes is 
proposed in the report. The princi- 
ple is laid down that the general 
property tax must be relieved of 
the burden of highway support and 
regulation and the direct benefici- 
aries of this service charged with 
its cost. 

The point is made that in 1928 
highway users paid less than a 
fourth—24 per cent.—of these costs, 
while general property tax supplied, 
27 per cent; loans, 48 per cent.., 
and Federal highway aid, 1 per cent. 

Maintenance, not construction, is 
the outstanding present require- 
ment of highway policy in New Jer- 
sey, the commission declares. The 
commission calls for “a reversal of 
emphasis" which will replace “fran- 
tic demand for speedy construction” 
of new highways with “care of the 
existing highway investment,” which 
it estimates exceeds a billion dol- 
lars. 


ILLINOIS ORDERS 
30 DIAMOND T’S 


Chicago, Dec. 11—A new fleet or- 
der in a series secured recently was 
announced today by E. J. Bush, 
vice-president of the Diamond T 
Motor Car Company. ‘The latest 
contract was awarded by the [linois 
State Highway Department, and 
specifies thirty Diamond T’s, fifteen 
being of 1'2 tons capacity and an 
equal number of 3 to 4 tons rating. 
All of the trucks are to be equipped 
with dump bodies. They will be 
used to aid in keeping the highways 
open and free from snow this win- 
ter, as Well as for road maintenance 
work in good weather throughout 
the year. 
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DODGE CHIEFS 
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(Continued from Page 1) 


during 1931 has been one of the 
most aggressive in the industry, as 
is evidenced by Mr. vanDerZee’s 
statement that on November 1 
cumulative figures showed that 
registrations of Dodge Brothers pas- 
senger cars were 85.9 per cent. of 
1930 figures as compared to 72.2 
per cent. for the passenger car in- 
dustry as a whole. 

“The same is true in the case of 
our truck registrations,’ he contin- 
ued. “On November 1 our truck 
figure for the year stood at 96.5 per 
cent. of 1930, as compared to 176.6 
per cent. for the industry. These 
figures, we believe, testify not only 
tothe public confidence in our prod- 
ucts, but also to the alertness of our 
dealer organization. 

“With the most complete line of 
Dodge sixes 
as well as a wide range of commer- 
cial cars and trucks, our dealers wil] 
have in their hands the tools to do 
an even finer job in 1932 than they 
have done this year.” 

Mr. vanDerZee paid a compli- 
ment to the Dodge dealers in this 
particular locality, stating that they 
did “an outstanding job in 1931 and 
established themselves as _ being 
among the foremost merchandisers 
in the entire Dodge distributing or- 
ganization.” 

Preceding the luncheon that was 
tendered the dealers by the factory 
executives, a talking motion picture 
made especially by Dodge Brothers 
for this meeting was shown. It is 
entitled “More Power to You,” and 
is said to be one of the most com- 
prehensive industrial pictures ever 
made by a manufacturer in the 
talking motion picture field. 


STEDHAM ADDRESSES 
NEWARK TRAFFIC CLUB 


Newark, N. J., Dec. 11.—Joseph J. 
Stedham of Pontiac, Mich... sales 
and advertising manager of the 
Hertz U-Drive System, and James 
L. Macfadden of 30 Central Ave., 
foreign commerce councilor, ad- 
dressed the Newark Traffic Club at 
the Chamber of Commerce asscm- 
bly room. 
advantages of contracted trucking 
and delivery in comparison with use 
of privately owned vehicles. Mac- 
fadden told the difficulties of fixing 
tariff rates in the shipping industry. 

Stedham pointed out the economy 
of hiring a fleet of trucks to handle 
deliveries. He said that it not only 
relieved the company of the bur- 
den of initial investment, but a!so 
did away with problems of main- 
tenance, insurance, taxes, salaries 
and bookkeeping. 

The meeting was known as 
Timers’ Night” in honor of L. 
Campbell, who was president of the 
club in 1916-1917. C. E. Tinney, 


“Old 


president of the club, was in charge. in the manufacturing of automobiles 


NEWARK DODGE DEALER 
READY FOR BIG YEAK 
Newark, N. J., Dec. 11.—Samuel H. 
Grossman, president of S. H. Gross- 
man, Inc., Dodge dealers, at 809 
Central Ave., Newark, who has been 
gradually strengthening his new or- 
ganization, has recently signed sev- 
eral men with Dodge experience for 
his sales and service staff. Recent 
additions have been Chester Luff, 
with fourteen years’ experience in 
Dodge sales; Samue] Rettig, seven 
years’ experience in Dodge sales as 
manager of the commercial car de- 
partment; L. G. Roth and Edward 
Bowers as salesmen. Larry Breiten- 
back. formerly service manager for 
Dodge Company, New York, with 
fifteen years of Dodge service and 
factory trained, will take charge of 


Stedham spoke on the} 


c.| 








| 


and eights ever offeved, | 
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the service end of the Grossman or- | 


ganization. 


SID GLASSON NAMED 
JOHNSON 
Indianapolis, Ind., Dec. 11°*—Sid 
Glasson, for four years an office 
employee of the Johnson Chevrolet 
Company, has been appointed sales 
manager, it is announced by Rob 
D. Johnson, president. Prior to his 
appointment as sales manager, Mr 
Glasson had been office 
for two years. He started with the 
Johnson company, one of the largest | 
Chevrolet dealers in the State, 


| facturing industry 
SALES CHIEF | 


rt | 
} 
manager | 


as | provement 


MORSE CHAIN REPORTS 
227% GAIN IN NOVEMBER 


Chicago, Ill., Dec. 11.—Business 
volume of the Morse Chain Com- 
pany, Ithaca and Detroit, a division 
of Borg-Warner Corporation, for 
November was 22 per cent. above 
that of October, according to 
statement today by C. S. Davis, 
president of the parent corporation. | 

During the last several weeks a | 
noticeable gain has been made by | 
Morse Chain in the sale of its new | 
industrial roller chain, for which| 
numerous distributors and dealers | 
have been appointed. Silent chain | 
drives and_ sprockets, the chief 
products of the company, also have 
recently shown an increase in sales, 
due to new orders placed by large 
automobile manufacturers, who use| 
them as standard equipment on | 
passenger cars and trucks. 


WEANSPA ELATED | 
WITH SUCCESS OF | 
JOINT EXHIBITION 
| 


| 





the | 
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were able to spend their entire} 
time at the show without being 
forced to attend the business ses- 
sions which had_ been previously 
cleared up and out of the way. 

An outstanding feature of the 
show this year has been the -in- 
creased efforts on the part of the 
manufacturers of both groups to 
provide additional sales help for 
their jobbers. The market devel- 
opment division of the N. S. P. A. 
has been particularly successful in 
outlining its programs for the com- 
ing year and in strengthening the 
programs already in operation. 

The reorganization of the Motor 
and Equipment Association into two 
groups, one representing the manu- 
facturers and the other the whole- 
salers, is expected to greatly increase 
the efficency of this organization in 
its future functioning. 

The new officers of the Motor and 
Equipment Wholesalers Association 
who were elected at the meeting 
yesterday are as follows: E. T. Sat- 
chell, president, Allentown, Pa.; W. 
R. Crow, vice-president, Little Rock, 
Ark.; A. V. Hall, secretary, Grand 
Rapids, Mich., and R. Sager, treas- 
urer, Cleveland, O. 

The officers will also serve as di- 
rectors of the new group and in 
addition the other directors will be 
as follows: George Niekamp, St. 
Louis, Mo.; F. C. Floyd, Waco, Tex.; 
C. F. Wright, Portland, Ore.; George 
Shearer, Philadelphia, Pa., and W. 
E. Wissler, Des Moines, Ia. 

Officers of the Motor and Equip- 
ment Manufacturers Association and 
the National Standard Parts Asso- 
ciation were printed in previous 
issues of the Automotive Daily News 
this week. 


CANADA GAINS 4TH PLACE 
IN CAR MANUFACTURING 


Rapid progress 





Montreal, Dec. 11.— 
| has placed Canada in fourth posi- 
ition among the countries of the 
world in this industry and in second 
position in exports of motor cars. 
The trade is carried on with all 
countries of the world, including the 
United Kingdom, France and Ger- | 
many, aS well as many less indus- | 
trialized countries, including China, 
Straits Settlements, Persia, Para- 
guay and Peru. 

Canada also occupies a prominent | 
position in the manufacture and 
export of rubber tires, rubber-soled 
canvas shoes and other rubber goods. 
The vast hydroelectrical develop- | 
ment of Canada, producing electric 
energy for factory purposes at low | 
cost, has made possible the develop- | 
ment of the rubber manufacturing 
industry to such an extent that to- 
day it is Canada’s largest industry. 

Thus, while practically all the raw 
materials used in the rubber manu- 
in Canada have 
to be imported, the cheap cost of 
manufacturing by electric power 
makes it an economical possibility. 





SEIBERLING SALES UP 10% 

New York, Dec. 11.—Sales of tires 
in November, the first month of its 
fiscal year, were 10 per cent. greater 
than in the corresponding period of 
1930, the Seiberling Rubber Com- 
pany announced today. This im- 
is seen by officials of 


assistant bookkeeper, and his pro-|the company as due largely to its 
motion followed a career of diligent | recent introduction of a new tire 


Rervice ana observation 


which ic cooled bv air. 
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Philippine Islands, United Kingdom, 
Netherlands and Panama being 
higher than in September. 

The total import value of auto- 
motive products for -October 


AUTOMOTIVE EXPORTS 
AND IMPORTS OFF 
DURING OCTOBER 


from the September figure of $199.- 
562; the month total was also 32 


(Continued From Page 1) 
responding month of last year 


INDIANAPOLIS CLINIC 
BY RUSCO JOBBER 


Middletown, Conn., Dec. 
result of invitations 
through advertisements in local 
papers and by mail and telephone, 


figure of $1,906,208 by approximately | 
| $173,000. In number of unit truck 
exports (4,474) the present month 

was considerably above the October, 
| 1930, total of 4,079. 

Due partly to the lowered domestic 
production, as well as the increased 
truck shipments, the ratio of total | 
exports of passenger cars and trucks 
to total output increased to 9.4 per 


11.—As a 


7 ; ; more than 100 automobile dealers 
cent., as against 5.3 per cent. for the | und garage mechanics attended the 
January-October period. Rusco clinic held last week under 

With the exception of Belgium | auspices of the Perfection Wind- 


and Denmark, all the leading truck 
markets strengthened their demands 
during October. British India and 
Japan accounted for the largest in- 
creases. Likewise, each of these 
leading markets received a greater 
number of truck units than was re- 
corded during the corresponding 
month of last year. 

Passenger car exports were gener- 


shield Company, 
brake linings and other automotive 
products in Indianapolis. 

Roy McClary, brake engineer ol! 
the Bendix Brake Company, gave an 
illustrated educational talk on brake 
construction and adjustments, fol- 


moving picture depicting processes 
of manufacture and servicing Rusco 


ally lower, the class “up to $850” | products. The clinic, which was 
showing a decided weakening. De-/|held in the service station of the 
mands of the several chief purchas- | Perfection Windshield Company, 


was followed by a luncheon served 
by the company. 


_ & 


Nee * sf > 
4 


a — 


ing countries were slow, only the 
Union o of South Africa, British India, 








:|FLOATING POWER — 


was 
$78,585, a decrease of 60 per cent. | 


| per cent. lower than during the cor- | 


| Floating 
| tributed 


PLYMOUTH SALES 
INCREASE 45.49% 


(Continued from Page 1) 


Power 
heavily 


Plymouth has con- 
to the improved 


|Standing of the Chrysler Corpora- 
tion. For the ten-month period 
Chrysler Motors surpassed its cor- 


extended | 


j to 
| Chrysler 


a jobber for Rusco 


followed by a showing of the Rusco | 


responding 1930 business, and in the 
September registration standings, as 
compared to the same period in 
1930, it moved up from 8.8 per cent. 
20.6 per cent. of the indurtry. 
Motors sold one out of 
cars purchased, against 
of twelve in September, 


every five 
one out 
1930.” 


MOTOR CAR DEALER NEW 
MAYOR OF CHICOPEE, MASS. 
Chicopee, Mass., Dec. 11.—Mayor- 
elect Anthony J. Stonina, 33, the 
voungest mayor Chicopee has ever 
had, is one of the city’s leading 
business men and is the Chicopee 


| dealer for several makes of automo- 


| biles. 


| sive, 


He likewise operates a nume 
ber of service stations. His interests 
in real estate are somewhat exten- 
making him one of the city’s 
largest taxpayers. 


New Proof of the Value 


of the 


CADILLAC-LA SALLE 
FRANCHISE 


No better proof could be had of the 
sound position occupied by Cadillac- 
LaSalle dealers than the available figures 
covering fine-car sales for 1931, Not only 
do they reveal the price class leadership 
that has been bestowed upon Cadillac- 
LaSalle, but they establish with equal 
forcefulness the high relative standing 
of Cadillac-La Salle dealers in comparison 


recognition. 


with motor car merchants as a whole. 


Likewise, 


In this connection, 


advantage of representing a company 
whose products are granted such universal 


such a record 


should command the interest of those 
outside the industry who may be seeking 
opportunities for sound investment. 


it should be of 


terest to know that there are yet a few 
desirable points at which Cadillac-La Salle 


cars are without representation. 


Consequently, Cadillac invites your con- 


sideration of the following facts: 


During the first nine months of 1931, the 
fine-car field as a whole made a remark- 
able showing — obtaining 68.5 percent of 
its 1930 volume in actual registrations. 
But in this same period, Cadillac and LaSalle 
attained 81.7 per cent of their 1930 volume. 


Furthermore, Cadillac and La Salle vegistered 
35.2 per cent of all the cars sold in the fine- 
car field during this period. 


lines of automobiles 
Cadillac V-8,a Cadillac V-12,and a Cadillac 
V-16. This complete coverage of the fine- 


This circumstance is due largely to the 
fact that Cadillac is now building four 


a LaSalle V-8, a 


car field, with its widened price range, 
makes the Cadillac-LaSalle franchise prof- 
itable in many communities which pre- 
viously did not admit of a dealership. 


Interested persons are invited to write 


direct to the Cadillac Motor Car Com- 


Motor car dealers everywhere will sense 
the vital significance of this record, for 
it reveals at a glance the very tangible 


CADILLAC MOTOR CAR 


Detroit, M ichiga 12 


pany, at Detroit, Mich. Immediate action 
is requested, however, as the number of 
available localities is rapidly diminishing. 


COMPANY 
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Stubbs Drill Press Table 
Has Interesting Features 


THIS PICTURE shows drill press table, with vice jaws open and in a 


level position 
EE. STUBBS, The table 


introducing 


Duluth, Minn., is 
the drill | 
for which several inter- 


Stubbs 
press table, 
| tilting arm, and 
this screw, 


degree and 


esting feaiures are claimed. 
The table is built of steel plating | 
to any 





top can also be tilted by 
threaded screw that extends upward 
through legs of stand to bracket in} 


the table top can be tilted | 


ble 


it 


E. 


| 
ice 


thus by turning} 


locked by handle 


The 
jting out a new 
| cator, 
fying 


eter 


them 
The 

mits the 
signal, 


rear 


|; two 
horns 


CASON SALES IN 3 


of the 
Company for the past three months 
have previous 


year, 


here 
| with some overtime, 
Various improvements in the unit 


nent 

The company has developed a sys- 
replacement, 
makes for speed in delivery and con- 
and special attention has 
been given to those parts which take 
claimed | 
that replacement of worn parts re- 
stores the unit to original efficiency 
Byron stated that after 
had given 70,000 miles of good serv- 
the replacement of a few parts | 
makes it possible to repeat the per- 
| formance 


tem 


venience, 


the 


Mr. 


MOTO-METER HAS NEW 
MAGNIFYING INSTRUMENT 


City Machine Tool Has 


FOR RADIATOR CAP 


which has two crystal magni- 
lenses, 


bars 


tube. 
picks up the light rays and focuses 
thermometer 


on 


cannot 


new 


the 
bar 
light 
day 


or 


The 


Moto- Meter 
radiator 


Company 
heat 


one 


is put- 
indi- 


before 
| and the other behind the thermom- 


forward crystal bar 


column. 


magnifies and trans- 


rays to give a 


or 


night 
This 


electric 


MONTHS EQUAL TO 
ENTIRE LAST YEAR 


New Haven, 


Conn., 


Dec. 11.- 


visi- 
The col- 
umn of mercury is magnified so that 
ignored. 
pany is also placing on the market | 
Moto- Vox 


com- 


air 


Sales 


Cason Six-Wheel Attachment 


equaled 
according to announcement by 


. Byron, 


president 
to full 


the 


is running 


entire 


he reported. 


grease retention. 


of part 


greatest 


w 


ear. 


It is 


|HUTTO HAS A NEW 
AUTOMATIC DRIVEHEAD | 


The plant 
capacity 


have been made during the year, Mr 
Byron said These changes have 
been made from data accumulated 
in road service. Most of the devel- 
}opment has been aimed at dura- 
| bility, one feature being the seal- 
|ing of all moving parts for perma- 


which 


| ders, 


and the parts are electric welded 

The table is twenty-seven inches| ©" the side of the stand, thus mak- 
high with a twenty-six-inch Jop,| ing it possible to drill a hole at the The Hutto Engineering Company, | 
which makes the vice jaws twenty-| proper angle. The table is made Detroit, is introducing a new auto- | 
six inches long with a five-inch | fast to the foundation of the drill| matic drivehead to be used in con- 
dro» for holding work | press by placing bolts in the slots in| junction with the standard grinder. | 
The vice is opened and closed by the stand. | This, drivehead was developed to; ™ 
two threaded screws. The table top This table is a labor saving device, | provide faster stock removal, ac- 
can be rotated on tilting arm and| 5 At will do the work that ordi- | curacy, maximum stone life and a 
can be locked by lock wrench on narily has to be done by two men | higher quality of finish. The fea- 
the end of the tiltine arm. under the old method. A feature} tures of the grinder have been in- 
a ~ of the table is its economical oper-| cluded, such as full floating mech- 
ation, as it saves time, bolts and| anism, to compensate for uneven 
drills and is a safety device in op-| stone wear; rigid type expansion 

| 


APEX PUTS ON MARKET 
NEW ALUMINUM FLUX 


erating. 


and is for 
The work 
the table 


The Apex Smelting Company, Chi- | to be 
cago, is placing on the market an 
aluminum flux, which is claimed to 
be a Superior product for sand-cast- | 
ing aluminum, The flux not only} 
cleans the aluminum of foreign mat- | 
ter, but dispels gases and oxides in 
the metal and absorbed in the melt- 
ing operation. The mechanical proc- 
esses of the flux bring to the sur- 
face furnace, crucible or pot 
entrapped in the drosses and liber- 
ates metallic aluminum from skim- | 
mings [It is smokeless, odorless, 
fumeless and absorbs no moisture. 
Two to four ounces of the flux are 
required to each 100 pounds of metal. 


all times. 


scale | 


| States 


This drill press table is not a jig, 
use at drill presses only. | 
drilled 
without bolts, 
in the table top is ready for use at! 


is held 
and the vice | 


in| as 


tion 


vided 


is inserted 
Adjustment is pro- 


the stones. 


Figures in this table are from R. L. 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 








Austin 
Cadillac 


Buick 


CUMULATIVE NEW PASSENGER CAR 





Chevrolet 





from the bore. 
to compensate 


Chrysler 


in or 


medium and automatic stop control. 
A feature is the automatic contrac- | 
and expansion of the grinder 


rithdrawn | 
withdrawn | coil 


for wear 














| Dela 26 2 53 5 
JOHNSON BRONZE OFFERS {lin ! 49 2~CO*~*# aT 56 “45 | ~ 96, + 8B 4 
0 2 o 0 
COMPLETE BUSHING LINE) Indiana eo. 393, «2ajyti‘(<‘a‘é 3 ~ 63 
| No. Dak. a < —— . 2 
The Johnson Bushing Company, |; | -_ — ——— - — L. ——————— 
New Castle, Pa., is introducing a | Se. Car. 1s ae. aia 19 ee a at meena ae 
complete line of graphite bronze | Utah 1 10 1 42 | 1 1 
generator and starter motor bush- | Wisconsin { 20 ist, 9 741) 41 34 
ings. The Johnson service line of 
replacement parts now includes} Totals | 91 l 391 15-2421] 182 11 176 
piston pin bushings, steering | pel., 193 9 : 5 ‘ 
knuckle bushings, rod _ bushings, ili | — Za ae . -_—— . — | _- ———e — 7 
Spring eye and_ spring shackle (7 inois, ’ 30] 25 io _ 235 ae 61 = 791 | 116 a oa 1 
bushings, miscellaneous bronze Ind., 1930 | 10 5 74! 23 344 | 34 2 30 
bushings and bronze parts, generat- | N. D., 300 . ; s G00 TB 7 | 1 
Or and motor starte1 bushings, cored | §°C.,, "30 1 3° 45) ~ 275 | —~T9 | 3 
and solid bar bronze. The line cov- Utah. 19: ——— SS 77> 
ers both plain and phosphor bronze | ah, 1930 | ea 4 ! 31 L . 92] ull | . 
bushings as well as graphite im- | Wis., 193° | 2 5 92 10 362 33 1 12 
pregnated and also plain sheet! ‘Totals | 42 23 510 103, 2037] 226 il 129 


metal bushings and also sheet metal | - 
bushings impregnated. 


i * Not in production. 


| 


of 


|} ican 


New Model Burnisher 


THE City Machine and Tool Works, 


Dayton, O., is introducing a new 


| model No, 1 semi-automatic Bolen- 
a unit! 


der burnisher. 

This model has practically all the 
features of the larger model Bolen- | 
burnishing pressure | 
horizontally to the center | 
of the master burnishers, flat gear 
mounting, which avoids all over- 
hang, and a variable burnishing | 
pressure. However, it is smaller in| 
size and does not have a fully auto- 
matic burnishing cycle, in that here 
the burnishing cycle is controlled 
by a three-button switch, which per- | 
mits _ the operator to burnish the 


NEW IGNITION COIL 
BY AMERICAN BOSCH 


The United American Bosch Cor- 
poration of Springfield, Mass., 
nounces an addition to the Amer- 
Bosch high tension ignition ; 
line. The new coil, designated 
TC-46 is furnished | 
r practically and lists at 


such as 
exerted 


an- 


as the series, 


tor all cars 





| vibration. 


| signed 


work im one direction, reverse and 


stop it, so ending the operation. 
Although this particular model is 
shown air equipped, the machine 


may also be furnished with the hy- 
draulic unit. Built-in coolant sys- 
tem and Timken bearings are 
standard. 

The machine handles both spur 
and helical gears up to eight and @ 
half inches outside diameter and is 
very well constructed, but, due to 
its smaller size and absence of fully 
automatic control, can be furnished 
at a very attractive price for those 
users whose production or other 
needs do not justify one of the 
larger fully automatic models. 


2 new low price of $3 complete with 
mounting brackets. 

The windings and core are sealed 
in a metal container to make them 
impervious to water, dust, oil and 
As additional protection 
a rubber nipple is furnished to keep 
moisture out of the high tension 
terminal. The metal housing is de- 
to permit rapid dissipation 
of heat generated in the primary 
‘circuit into the surrounding air. 
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New Raybestos Film 


Wins Con 


NE of the interesting features of 


the Automotive Jobbers’ annual 
convention, being held in Atlantic 
City this week, was the introduction 


by Raybestos of their new four-reel 
talking picture, “Breaking In on 
Brake Prosperity.” So interesting 
was this film to the hundreds of 
members of the N. S. P. A. and the 
M. E. A., who had come from all 
parts of the United States to attend 
their annual convention, that five 
complete showings are being put on 
every day, with full houses at every 
performance, 

“When we decided to produce this 
film,” said Robert Davis, general 
sales manager of the Raybestos di- 
vision of Raybestos-Manhattan, Inc., 
“we had high hopes for its accept- 
ance in the trade, but we were more 
than pleased to see how well it was 
rceived by the hundreds of people 
whe witnessed its first showing in 
our attractive booth at the conven- 
tion in Atlantic City last week. 

“We predict that this film is going 
to be one of the most successful | 


vention Praise 


lling forces Raybestos has 
recently introduced, and _ particu- 
larly so during this year of 
which is going to require more con- 


modern s« 


structive selling methods than ever | 


before.” 


Very comprehensive plans have 


been made for the showing of this} 


picture, which depicts the rise of a 
typical young servfce garage owner 
Through studying the methods 
outlined in this instructive picture, 
he ultimately achieves his goal. 


The very latest mode] of portable | 
synchronized sound and projection | 


apparatus has been purchased for 
the circulation of this film through- 
out the automotive jobbing, dealer 
and service stations of the United 
States. Each territory covered by 
the Raybestos sales organization 
will view this unusual and _ in- 
structive talking picture. Requests | 
are already being received from 


many jobbers, garage men and serv-| 


ice station men who are keen to 
take advantage of this splendid new 
type of sales instruction and co- 
operation. 


Hollingshead Introduces 
New Lubricant Dispenser 


HE R. M. Hollingshead Company 

is introducing at the Joint 

Trade Show the Whiz eleciric. me- 
tered lubricant dispenser. 

The motor, the meter and the 
pipes of this device, which extend 
down inside the drum, are all se- 
curely attached to a top piece fas- 
tened to the drum with wing bolts. 

The pipe, extending from the 
motor, contains a shaft which oper- 


ates two gears in the housing near dispensed from the drum in service 


the bottom of the drum. 

These gears draw the lubricant 
into the pipe leading to the meter, 
then through the meter and hose to 
the trigger-controlled filling valve. 

There is a by-pass valve which 
pumps the lubricant back into the 
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Mouliins Mig. Corp., Salem, 
382 So. Michigan Ave., Chicago. 
General Motors Building, Detroit. 
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drum when the motor is running 
and the trigger on filling valve Is 
closed. 

The hands “On the meter cannore 
be moved forward in any manner 
except by pumping through it, but 
can be set back to zero after each 
servicing. 

There is a cumulative meter on 
the back which may be _ used for 
recording the total lubricant dis- 
pensed or for recording the amount 


When the drum is empty, that is 


clearly indicated by the fact that 
the meter will no longer register 
It takes but a few moments to 


loosen the head from the drum by 
unscrewing the wing bolts and plac- 
ing the dispenser on a fresh drum. 

The entire equipment is fastened 
to a truck of the barre] type by a 
band and a single wing bolt. 


DONALD FRASER 


Milwaukee, Wis., Dec. 11.—Chain 
Belt Company here announces the 
death of Donald Fraser, director and 
former vice-president of Chain Belt 
Company. Mr. Fraser, formerly en- | 
gaged in the pattern-making business | 
in Minneapolis and Milwaukee, came 
to the Chain Belt Company in 1895. 
He was also a director of the Sivyer 
Steel Casting Company and the} 
Federal Malleable Company, both of 
Milwaukee. Mr. Fraser died on No- 
__ vember 20, , and was 78 years old. 








1932, | 


as | 
| against noise in bodies mounted on | 





| FREE WHEELING SPURS 
BODY DESIGN CHANGES 


TO ELIMINATE NOISES} 


DETRo!rr, Dec. 11.—A trip through | 


the automobile manufacturing 
just completed, 


| marked tendency toward the stiffen- 
| 


| zone discloses .a 


|ing of body construction in all price | 
A number of engineers in- | 
n body design, point out | 


classes. 
| terviewed o 


|the need for increased prevision 


| free wheeling chassis. 


One prominent manufacturer, who 
up to this year used steel and wood 
construction, has abandoned the 
wood structural parts, particularly 
the cross bows in the top, in order 
to secure a stiffer head construction, 
and, at the same time, eliminate the 
|effects of moisture and other ills 
| which beset wood. 
| The chief engineer of another 
| large company pointed out that not 
only free wheeling, but also in- 
creased driving speeds are placing 
demands upon the body designer 
| which never before existed. In the 
language of this engineer, “free 
wheeling has put all of us to work.” 
By this he meant that the intro- 
duction of free wheeling on the 
chassis had brought to light a num- 
ber of problems which hitherto were 
not considered acute. The need for 
stronger bracing and also more 
rigid construction of chassis, as well 
as body, to preserve the silence of 
the car, is a direct result. 

The tonnage of wood used in the 
automotive industry has been de- 
clining for several years. It first 
started with the abandonment of 
the wood felloe in wheels and the 
substitution of the metal felloe in- 
stead. It was pointed out at that 
time that it was becoming too diffi- 
cult to secure the proper hickory. 

The use of the all-steel body has 
been gaining momentum during the 
past few years, and it is evident 
that the speed and free-wheeling 
developments are bound to acceler- 
ate this trend. Even in the com- 
posite bodies, steel] is being relied 
upon more and more for structural 
strength, and the wood simply as 
filler pieces. 

The entity of 
construction made 





chassis 
the 


body and 
possible by 


| use of steel is conducive to a unity 


of strength .which promotes con- 
tinuous silence. Noises are pro- 
duced when parts move out of their 
proper relationship to each other, 
and, since the stresses which cause 
this relative motion have been 
greatly increased by the modern 
high-powered car and high speed 
driving, it is but natura] that in all 
types of bodies steel is supplanting 
wood for structural purposes. Free 
wheeling has simply been another 
contributing factor to a situation 
| Which eventually would be brought 
about anyway. 
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| Aristocr 


THE Metal Tire Cover Company of 


Chicago is making an elaborate | 


and attractive exhibit of its ariste- 
crat tire covers at Booth 130 in the 
auditorium this week 

This metal tire cover has a num- 
ber of interesting features It 
fitted with a built-in lock, which 
securely locks it to the tire it is pro- 
tecting. It is easily applied or re- 
moved. Open the lock and the 
cover slips off. Close the cover and 
press the snap and it is locked. The 
covers are adapted to either side or 
rear installation. The covers are 
rattle and squeak proof. They fit 
tightly around the tire and being 
cushioned against the side walls of 
the tire are stated to be absolutely 
noiseless. The cover is also weather 
proof. The device is adjustable, 
that one size will fit several 


is 


CAR MAKERS AVOID 
VAPOR LOCKING IN 
"32 FUEL SYSTEMS 


Detroit, Mich., Dec. 11—Many of 
the new cars to be exhibited at 
the coming show will incorporate 
features of design to prevent vapor 
lock. Vapor lock is a relatively new 
word in the dictionary of the auto- 
mobilist. It has been brought about 
by the higher speeds at which we 
operate and the better fuels which 
have been developed by the gasoline 
manufacturers. 

The fuels of today are more vola- 
tile than they have beeh for years. 
This results in easy starting and 
good cold weather performance, but 
in warm weather it is apt to result 
in the fuel vaporizing in the line, 
producing the condition known as 
vapor luck. This simply means a 
pocket of vapor in the gasoline line 
which prevents the fuel from flow- 
ing through the line. 


All sorts of methods, some oO! 
them very complicated, have been 
adopted by automobile manufac- 


turers to get around this trouble. 
One of the simplest methods noted 
on a recent trip through the fac- 
tories in the Detroit zone, is an 
air-cooled gasoline line whic h kee PS 


REGISTRATION ST ATISTICS, NOVEMBER, 1931 


Dakota, South Carolina, Utah and Wisconsin. 


Service, Springfield, U1, 


and New Jersey, which are furnished by the New 


Jersey Motor List Co., 


New Car Division, Trenton, 


N. J. 


county, city or town lists, or lists of ewners in any given section, may cbtain these by addressing any of these three companies. 
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Pontiac 
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Delaware a 1| | 2} 1| 7 5 | 2 20 | 11} = 1 in 1} a] - | r 4 2} 222 
Winois | «14, ~—SS—«13|——«2103 16, 99 72; 3} Ss 337] «135, 23, 157/ 1 | 345; = 43, — 63,868 
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will 


sizes. The Aristocrat also be 
shown at the national automobile 
shows in New York and Chicago. 


the temperature of the line all the 
way from 15 to 20 per cent. lower 
than normal, by utilizing the rush 
of air produced by the motion of 
the car. 

While the name of the manufac- 
turer producing this car must be 
kept confidential at this time as 
the ear will not be exhibited until 
the show at Grand Central Palace 
in January, it is stated that any dif- 
ficulty with vapor lock has been 
eliminated on the car by the use of 
an extra large vacuum tank which 
provides plenty of gasoline at all 
speeds and the air-ceocled gaxcoline 
line. 

The vacuum tank is open to the 
atmosphere every time the valve 
trips and it is claimed that this 
is largely responsible for the effect 
it has in clearing away vapors. 

Engineers are agreed that in the 
new cars adequate prevision must 
be made against vapor lock in order 
to obtain satisfactery performance 
at high speed. 


YOUNG RADIATOR TO 
| BE AT ROAD SHOW 


The Young Radiator Company 
will exhibit at the Road Show in 
Detroit, January 11-15, a number of 
new products Among these 


products will be developments in 
heating cores both for connection of 


new 


heating and unit heating service, 
also new developments in cocling 
for both gas and Diesel engines and 
for both water and oil egoling. 
These items will be exhibited af booth 
230. The company will be repre- 
sented by F. M. Young, president, 
J. J. Hilt, sales manager; W. L. 
Walton, sales engineer. 


HUPP TO CONTINUE 
SPARTON EQUIPMENT 


Detroit, Dec. 11.—Sparton, as one 
of the “old timers” of the automo- 
tive industry, is brought to mind by 
the announcement of renewai of its 
contract with the Hupp Motor Car 
Company for Hupmobile horn equip- 
ment for another year. This rep- 
resents the fifteenth consecutive 
vear that Sparton horns have been 
used by Hupp. 

Recent renewal of similar con- 
tracts with Studebaker and with 
Franklin continue connections that 
have enaured for long periods of 
years. 


BRADY PROMOTED 
Birmingham, Ala., Dec. 11.—M. N. 
Brady has been made branch man- 
ager of the U. S. Rubber Company 
in this city. 
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SAFETY 
PLATE GLAS 
ALL AROUND ATES 


aT COACHCRAFT! 
extra aa y TUDEBAKER is offering 32 startling 
S betterments—smashing the depression 
with bigger, better cars at drastically reduced 
prices. You remember how Studebaker 
showed the industry the way out after the 
ordeal of 1921. History will repeat itself in 
1932. Studebaker is doing it again. The 
S T U D EB A 4 ER Triumphant New ee bee es 
TOM ATIC RIDE ere}, ace) and Dictator Eights plus the big new 
p Studebaker Six, at prices ranging from $840 to 


AU 
—_ wea ED $1995, offer distributors and dealers the best 

, i BODIES poedypee NOISE! money-making opportunity in America. 
GAINST HEAT, 3 | THE STUDEBAKER SALES 
CORPORATION of AMERICA 


: FULL POWER MUFFLERS! South Bend, Indiana 


A 


CARBURETOR SILENCERS! 


